[image: A close-up of a logo

Description automatically generated]
Scoring Guidelines for the ISU High School Business Pitch Competition
Event Overview
Welcome to the High School Business Pitch Competition!
This event is designed to inspire creativity, innovation, and entrepreneurial thinking among students. Each participant will create and present a business proposal — which may be based on a real or imaginary business idea.

Students will have the chance to showcase their ideas to a panel of judges who bring business and academic expertise. Judges will provide both scores and constructive feedback, ensuring participants learn from this real-world experience.
Pitch Format
• Presentation Time: 4 minutes per student/team
• Q&A Session: 6 minutes with judges

Participants will follow the Shark Tank Pitch Template, which includes:
• Design & Visual Appeal – Professional layout, engagement, clarity, and navigation.
• Clarity & Conciseness – Clear articulation, direct language, concise communication.
• Problem & Solution – Well-defined problem, compelling solution, supporting evidence.
• Market Analysis – Market opportunity, data, competition, demand validation.
• Business Model & Revenue Strategy – Revenue model, projections, scalability.
• Traction & Credibility – Partnerships, growth, credibility indicators.
• Call to Action & Next Steps – Clear request for funding, collaboration, or next steps.

Backup slides are encouraged for Q&A, showing preparation and strategic foresight.
Purpose of the Competition
This competition provides students with the opportunity to:
• Practice professional presentation and communication skills.
• Structure and deliver a compelling business pitch.
• Gain insights and feedback from experienced professionals.
• Compete in a fair and motivating environment that simulates real-world entrepreneurial pitching.

Scoring & Evaluation Guidelines

PitchVantage will evaluate each pitch using a standardized scoring system to ensure fairness and consistency. The scoring encourages constructive feedback while maintaining professional standards.
1. Pitch Deck Evaluation (70% of Final Score)
Each category is scored 1–10:
• Design & Visual Appeal – Professional layout, engagement, clarity, and navigation.
• Clarity & Conciseness – Clear articulation, direct language, concise communication.
• Problem & Solution – Well-defined problem, compelling solution, supporting evidence.
• Market Analysis – Market opportunity, data, competition, demand validation.
• Business Model & Revenue Strategy – Revenue model, projections, scalability.
• Traction & Credibility – Partnerships, growth, credibility indicators.
• Call to Action & Next Steps – Clear request for funding, collaboration, or next steps.
2. Pitch Presentation Evaluation (30% of Final Score)
• Clarity, Persuasiveness, Completeness – Is the spoken pitch compelling and thorough?
• Engaging Words & Phrases – Use of impactful, memorable language.
• Cohesiveness with Pitch Deck – Alignment between presentation and visuals.
3. Bonus Points (Optional)
Judges may award additional points for exceptional work in:
• Competitive Analysis
• Detailed Revenue Projections
• Market Size Definition
• Evidence of Progress/User Engagement
• Exit Strategy
Final Score Calculation
Final Score = (Pitch Deck Score × 0.7) + (Pitch Presentation Score × 0.3)
Judge Deliverables
• Numerical Scores (1–100 scale)
• Written Comments providing constructive feedback
• Gap Identification between deck and spoken presentation
• Improvement Suggestions tailored to weaker scoring areas
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